User Guide

Version 10.0 for Microsoft Dynamics™ GP 10.0

Price Negotiation

Trinity Computer Services Limited

September 2007

Updated December 2008



CONTENTS

Contents
CONTENTS et b bbbt b ettt e st et st e b bt e eneete s 2
USING THIS GUIDE .....c.coiiiiiietce ettt 3
ABOUT MYRIDAS ...ttt sttt se sttt sae s neeneane e 4
PRICE NEGOTIATION ...ttt sttt sttt ettt saesae e aenaanennens 5
1. PRICE NEGOTIATION SETUP WINDOW......cuuiitiiuienrinterientesteasiesiesteeniesseeseessesseessesseseesees 6
1.1 Setting Up Minimum Margin ReStriCtioNS ..........ccccovvvieviieiic e 6
2. PRICE NEGOTIATION WINDOW ...c.uetiuiiuiereereetestessestessesseseessessassssessessessessessessessessessssenns 7
2.1 Building and Transferring SEHiNg PriCeS .......ccooveiiiiieii i 7
3. INVOICE HISTORY ENQUIRY WINDOW .....ccuviiiiiiriiiesieiesiesessessessessesseseesseseesessessessesss 11
3.1 Viewing INVOICE HISTOMY .......ccoiiiiiieieieicese e 12
4. OUTSTANDING P.O. ENQUIRY WINDOW ......oveuieiraiiiresiesiesieeesiesseseesessessessessessessasesss 13
4.1 Viewing Outstanding PUrchase Orders..........cccccevivieieieiiiese s se e 13
5. ITEM INVOICE HISTORY ENQUIRY WINDOW .....ccueiuirieierierierearesiessesseseesseseessessensasenns 15
5.1 Viewing Invoice HiStory for ItemS..........ccooiiiriiiieiceeeses e 15
6. PRICE NEGOTIATION LOT LOOKUP WINDOW ......ceiverierinrinriniesieniesiesieseesesseesensennes 16
6.1 Selecting a lot for Price Negotiation..........c.ccccccveveieiiiiii i 16
7. LOT NUMBER ENQUIRY WINDOW .....ccoeviriariirisierieiesiesieseasessessessessessessesssssessssenses 17
7.1 Viewing Lot DetailS.......ccovcviiiiieieie st 17
APPENDIX A oottt ettt bbbttt e ens 18
ACCESS TO MYRIDAS WINDOWS ......oeitiiiierieriereateatessestessessessessesasssssessessessessessessessssenns 18
Price NEGOTIALION .....o.viiiicicice e 18
APPENDIX B ...ttt ettt 19
MARGIN PERCENTAGE SETUP WINDOW ....cviuieuieriareiiesteseesieseeesaesassessessessessessessessesens 19
Setting Up Document Margin Calculation DetailS ...........cccccvvvvevvivnie i 19
INDEX ..ottt ettt b et sttt e n Rt b Rt bbbt n et ne e ereas 20
MYRIDAS USER GUIDE



USING THIS GUIDE

Using this Guide

The graphics in this document are best viewed or printed with Adobe Acrobat
Reader version 4.0 or above.

This guide provides user notes for the Myridas Price Negotiation module:
o Price Negotiation

The mouse symbol has been used throughout the manual to help guide you to the
location of windows in the software. See Appendix A for a list of Myridas
windows and their location in the software.

A full range of tutorials is also available on our website,
http://www.trinitypartner.com.
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The About
Myridas
window

ABOUT MYRIDAS

About Myridas

Tools >> Setup >> Myridas >> About Myridas

Help >> About Microsoft Dynamics GP >> Additional >> About Myridas

Use the About Myridas window to check your registration information and
installation details. The window will tell you which Myridas modules you are

registered to use and which have been installed on your system.

[54] tcs00 About Myridas

License Information

Installation Details

Cornpary 1D Fabrikam, Inc.
Installer Yerzsion | 10.0.0 Dictionary Build 1000
Hodils Fegistersd Inztalled

Additional Charges

Adv. Inventory Beplenishment
Call Scheduling

Catalogue Baszed Sales
Catchweights

Consolidated Invoicing

File Edit Tools Help sa Fabrikamn, Inc. 12/04/2017

Company Hame Tririty Carnputer Services Limited

tax Users 9

Key 1 F1IDHNIONORSTUVGK I 23 285W 27NV | Key 2 JINI3028T SROXWNM2ET 2629MZ02027R 3
Key 3 ILKNMPNSTORWRUDL2823INTZV263000 | Key 4 PNNZM27 2601w LK AGLIS 23vZ301U3
Keus 29K 1Y Z2B27PHCWHOHI D27 T=2E3

Req. Key Yersion 10
Actual Key Yersion

n
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PRICE NEGOTIATION

Price Negotiation

The Myridas Price Negotiation module provides extra functionality when entering
sales transactions so that various parameters can be used to negotiate a selling
price.

The Price Negotiation window allows you to base a selling price on a wide range
of cost options, amend sales margins to give you the best achievable selling price,
and will even convert currencies as required.

The main features of the Price Negotiation module are:

The facility to negotiate a selling price based on multiple cost parameters

User-friendly interface makes negotiating a suitable selling price speedy and
straightforward

The facility to negotiate price direct from sales transaction entry or standalone
Additional lookups to provide further information when negotiating a price
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The Price
Negotiation
Setup window

PRICE NEGOTIATION

1. Price Negotiation Setup window
Tools >> Setup >> Myridas >> Price Negotiation >> Minimum Margin Setup

Use the Price Negotiation Setup window to:

e Set up minimum margin restrictions

Bl tcs45 Price Negotiation Setup g|ﬁ|§|
I save

Enable bargin Checking

binimurn targin & 10.00% "“Warning Only

i) @

1.1 Setting Up Minimum Margin Restrictions

To set up minimum margin restrictions using the Price Negotiation
Setup window:

1. Click the Enable Margin Checking checkbox to enable the setting up of
margin restrictions.

2. Enter a minimum margin %. If a selling price is calculated in the Price
Negotiation window with a margin percentage of less than that entered here,
then a warning will be displayed.

3. If you do not select the warning only checkbox then when a warning is
displayed against a selling price in the Price Negotiation window you will be
unable to transfer that price to an order.
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The Price
Negotiation
window

PRICE NEGOTIATION

2. Price Negotiation window
Enquiry >> Myridas >> Price Negotiation >> Price Negotiator
Use the Price Negotiation window to:

e Build a selling price that can be transferred to sales transactions

= AEGE)
Tranzfer ° Cancel Default | % Clear
(%) Debtor ) Prospect
Debtor 1D (|
Currency 1D Z15% 47 US Dollars
Iterm Murmnber Q D
Site 0
Selling U of M hd
Creditor 1D Q D Last Invoice
Date 12/04/2007 (A 00/00/0000
Base Cost On: Quantity 1.00 0.00
Dty $0.00
) Standard Cost $0.00 = -
g . Bl E:'E TS 00 Unit Cost used as basis $0.00 $0.00
D Current Cos .
() Weighted Average Cost $0.00
€ Predicted waht. Av. Cast $0.00 Sielling Price $0.00 $0.00
© Diig. Invoice Cost $0.00 Marg?n Yalue 0.0 $0.00
) Vendor Price $0.00 I argir % 000 0.00
() Lot Coost
[ Inchude Landed Cost $0.00 Price ir: ZUsg $0.00
Landed Cost Group 1D EA0 [%a@ Ay, Ta Prom. ] @ Outst, P. Orders ]
[g Goods Recvd. Eng. ] [E P .Order Hist ]
[ﬂ Sales Invoice History ] [ﬂ Al Cust History ]
@

Note that the Price Negotiation window is also available as an Additional option
from the Sales Transaction Entry window and the Sales Item Detail Entry
window. You can only transfer the negotiated selling price if you have opened the
Price Negotiation window from one of these windows.

2.1 Building and Transferring Selling Prices
To build and transfer selling prices in the Price Negotiation window:

1. Click the Debtor or Prospect option to negotiate prices for a debtor or
prospect. If you select prospect then you will be unable to view sales invoice
history (see step 10).

Note that if you displayed the window through the Sales Transaction Entry
window or the Sales Item Detail Entry window then the debtor, currency ID,
item number, site and selling u of m will be displayed by default. The creditor
ID displayed will be that set as the default primary creditor ID in the Site Item
Quantities window.
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PRICE NEGOTIATION

2. Enter a debtor or select one using the lookup.

3. The currency ID will be displayed by default. If you opened the Price
Negotiation window from a transaction then the originating currency for the
debtor will be selected by default. If you opened the Price Negotiation window
from the palette the functional currency for your system will be selected by
default. You can enter or select an alternative currency as required.

Note that all costs are displayed in the system functional currency. Where the
originating currency (displayed currency ID) differs from the functional
currency the displayed selling price will be converted to the originating
currency in the Price in field.

4. Enter an item number or select one using the lookup.
5. Enter a site or select one using the lookup.

6. The selling u of m and creditor (see above) will be displayed by default. Use
the Selling U of M drop-down menu and Creditor lookup to select alternatives
as required.

7. Costs will be displayed automatically as follows:

Standard Cost Set in the Item Maintenance window.

Current Cost Set in the Item Maintenance window.

Weighted Average Cost | The average unit cost of all on hand stock of the
selected item number.

Predicted Wght. Av. Cost | The average cost of all on hand stock and stock
on purchase orders of the selected item number.

Orig. Invoice Cost Set in the Item Creditors Maintenance window.

Vendor Price The price set for the displayed creditor using the
Myridas Vendor Price Management module.

Lot Cost The cost associated with the lot that stock is
booked into. If this option is selected then select
a Lot Number using the Price Negotiation Lot
lookup. Having selected a lot, you can use the
Lot Number link to open the Lot Number
Enquiry window.

Click to select which cost you want to base the unit cost on. The Unit Cost
used as basis, Margin Value and Margin % fields will be updated
automatically to take account of the cost option that you select. See Appendix
B for details of how to set up margin calculations.

You can choose to select an alternate Base Cost On option at any point.

MYRIDAS USER GUIDE



PRICE NEGOTIATION

8.

10.

Where a landed cost group ID has been assigned to the selected item/site
combination in the Item Quantities Maintenance window, this will be
displayed by default in the Landed Cost Group ID field. If there is no landed
cost group 1D assigned to the item/site, then where one is assigned to the
selected creditor this will be displayed.

Click the lookup to select an alternate landed cost group ID.

If a landed cost group ID is displayed, click the Include Landed Cost option to
include the landed cost in the price negotiation. The Unit Cost used as basis,
Selling Price, Margin Value, Margin % and Price in fields will be updated
automatically to take account of the landed cost. Click the Include Landed
Cost button again to remove the landed cost from the price negotiation.

Note that if you have selected a Base Cost On option of current cost, weighted
average cost or predicted weighted average cost then the option to include
landed costs will be disabled. Landed costs are included by default in these
Costs.

The Date, Quantity, Unit Cost used as basis, Selling Price, Margin Value,
Margin % and Price in fields are all calculated based on the selections that
have been made. The margin value is the selling price less the unit cost used
as basis. The margin % represents the margin value. The last invoice details
for the selected debtor / currency / item number / site / selling u of m
combination will also be displayed.

If the selling price is based on a promotion then it will be denoted with a P. If
the selling price is based on a quantity break then it will be denoted with a Q.

Note that if the margin percentage is less than that set in the Price Negotiation
Setup window then a warning symbol will be displayed.

Click the Selling Price link button to display the Price Trace Enquiry window
where you view the source of the displayed selling price. If you did not select
the Warning Only checkbox then you will not be able to transfer this price to a
sales transaction.

Any of these fields (with the exception of the Price in field) can be amended to
produce a new selling price. Where a field is amended, other fields will be
automatically updated to take this into account. If cost details are amended
then the margin details will be recalculated. If the margin details are amended
then the selling price will be recalculated.

The Price in field will display the currently displayed selling price in the
selected currency ID.

Note that you can click the Default button at any point to set all fields back to
the defaults based on the selections made.

You can view further information on the selection that you have made by
clicking the following buttons:
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PRICE NEGOTIATION

[ﬁ# Ay To Prom.

Displays the Available to Promise window. Requires
access to the Microsoft Dynamics™ GP Available To
Promise module.

[ ol Goods Recwd. Eng.

]

Displays the Goods Received Enquiry window.

[ﬂ Salez Invoice Hiztory

Displays the Invoice History Enquiry window (see
page 9).

(o] Outst. P. Orders | | Displays the Outstanding P.O. Enquiry window (see
page 10).

[ ol P Order Hist | | Displays the Purchase Order Processing Item Enquiry
window.

[g Al Cust Histary ] Displays the Item Invoice History Enquiry window

(see page 13).

11. If you opened the Price Negotiation window from the Sales Transaction Entry
window or the Sales Item Detail Entry window, clicking the Transfer button
will transfer the price displayed in the Price in field to the current transaction.
If the Unit of Measure on the Price Negotiation window is not the same as the
Unit of Measure on the sales document line, an equivalent price in the sales
document unit will be calculated before the price is transferred.

Note that you can click Clear at any point to clear any selections made, or Cancel

to close the window.

MYRIDAS USER GUIDE
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The Invoice
History
Enquiry
window

PRICE NEGOTIATION

3. Invoice History Enquiry window
Enquiries >> Myridas >> Price Negotiation >> Invoice History Enquiry
Use the Invoice History Enquiry window to:

e View invoice history with associated costs, selling prices and margins

B tcs45 Invoice History Enguiry

/ 0k |c£ Clear | Fedizplay |

Debtor 1D AARONFITO001 o4 Aaron Fitz Electrical |
Currency 10 Z-US% i |

Itern Mumber 100-LG i1 | Green Phaone |
Site 1D WaAREHOUSE o4 [Main Site |

Diocument 1D [rvoice Date Unit Cost b argin % b2
11O M [(uantiby Unit Price targin Y alue ¥
STDIMNW2029 26401 /2006 $55.50 742~
STOIMNW2030 2740 2008 $55.50 742
STDIMW2044 070272006 $55.50 742

W

Note that this window can also be displayed from the Price Negotiation window.

MYRIDAS USER GUIDE
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PRICE NEGOTIATION

3.1 Viewing Invoice History

To view invoice history with associated costs, selling prices and
margins in the Invoice History Enquiry window:

1.

3.

Enter or use the lookups to select a debtor ID, currency 1D, item number and
site ID.

If you have displayed this window from the Price Negotiation window then
these selections will be made automatically.

Note that you if display this window from the palette then the system
functional currency ID will be automatically selected. When you enter a
debtor ID the currency will default to the debtors originating currency (where
relevant). You can select an alternate currency ID as required.

All relevant document IDs and associated costs, selling prices and margins
will be displayed in the scrolling window.

Click OK to close the window.

Note that you can click Clear at any point to clear your selection or Redisplay to
update your selection with any changes that have been made.

MYRIDAS USER GUIDE
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PRICE NEGOTIATION

4. Outstanding P.O. Enquiry window

Enquiries >> Myridas >> Price Negotiation >> Qutstanding Purchase Order
Enquiry

Use the Outstanding P.O. Enquiry window to:

e View outstanding purchase orders with associated costs

B tcs45 Outstanding P.0. Enguiry Z E|E|
/ (] | A Clear | Redisplay |
Creditor D ACETRAVEDDMN Q A Travel Company |
Currency 1D Z5% i US Dollars |
Itern Murnber 100-LG i, | Green Phaone |
Sike D WAREHOUSE i1 Main Site |
Dacument 1D Promized Ship Date Unit Cost Landed Cast 2
11 OIF b [luiantiby Oniginating Lnit Cosgt Landed Cozt Group [0 ¥
PO2071 12/04/2007 $28.46 $0.00
PO2071 1240472007 $28.46 £0.00
PO2071 12/04/2007 $28.46 $0.00
PO2071 12/04/2007 $28.46 $0.00
PO207 1240472007 $28.46 $0.00
PO2071 12/04/2007 $28.46 $0.00
PO2071 12/04/2007 $28.46 $0.00
PO2071 1240472007 $28.46 000
PO2071 12/04/2007 $28.46 $0.00
PO2071 12/04/2007 $28.46 F0.00 4
@

Note that this window can also be displayed from the Price Negotiation window.

4.1 Viewing Outstanding Purchase Orders

To view outstanding purchase orders with associated costs in the
Outstanding P.O. Enquiry window:

1. Enter or use the lookups to select a creditor ID, currency ID, item number and
site ID.

If you have displayed this window from the Price Negotiation window then
these selections will be made automatically.

Note that if you display this window from the palette then the system
functional currency ID will be automatically selected. You can select an
alternate currency ID as required.

MYRIDAS USER GUIDE
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PRICE NEGOTIATION

2. All relevant document IDs and associated costs will be displayed in the
scrolling window.

3. Click OK to close the window.

Note that you can click Clear at any point to clear your selection or Redisplay to
update your selection with any changes that have been made.

MYRIDAS USER GUIDE
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PRICE NEGOTIATION

5. Item Invoice History Enquiry window
Enquiries >> Myridas >> Price Negotiation >> Item Invoice History Enquiry

Use the Item Invoice History Enquiry window to:

e View invoice history for items

| tcs45 Item Invoice History Enquiry g@@
/ oK | A Clear Redisplay
Item Mumber 100LG (4| Green Phone
Site 1D WAREHOUSE i3 Main Site
Document |0 Invaice Date Diebtar U Of M Quantity Unit Cost Lnit Price Marginalue | & 3
Debtor Mame Ship To Address Address Name ¥
STDINW2263 12/04/2007 AMERICANDO02  |Each 10 $55.50 $59.95 $4.45) T42% A
STDINVZ2281 12/04/2007 AARONFITOO0  |Each 10 $55.50 $119.95 $64.45| 53.73%
STDINVZZ1E 240372007 ASTORSUIOOM  |Each g $55.50 $59.95 $4.45| F42%
STDINW2215 23/03/2007 BLUEYOMDOOO1 |Each 1 $55.50 $59.95 $4.45)  F42%
STRINW21039 2403/ 2006 ASTORSUIOOCT  |Each 2 $55.50 $59.95 $4.45) T42%
STDINV2108 23/03/2006 BLUEYOMDOO0O01 |Each 1 $55.50 $59.95 $4.45)  F42%
STDINV2062 22/02/2006 METROPOLOODT |Each 1 $55.50 $59.95 $4.45) T42%
STDINVZT70 22/02/2006 METROPOLOOM |Each 1 $55.50 $59.95 $4.45| F.42%
STDINW2081 21/02/2006 MAGMIFICO00!  |Each 4 $55.50 $59.95 $4.45)  T42%
STDINV21E3 2140272006 MAGNIFICO001  |Each 4 $55.50 $59.95 $4.45) T4
STDINW2044 07/02/2006 AAROMFITOOM  |Each 5 $55.50 $59.95 $4.45) F42%
STDINW2043 06/02/2006 YANCOUVEDDDT |Each 2 $55.50 $59.95 $4.45) T4Z%
e

Note that this window can also be displayed from the Price Negotiation window.

5.1 Viewing Invoice History for Items

To view invoice history for items using the Item Invoice History
Enquiry window:

1. The item number will be selected by default. Enter or use the lookup to select
an alternate item number if required.

2. The site ID will be selected by default. Enter or use the lookup to select an
alternate site ID if required.

3. All invoices for the selected item / site will be displayed in the scrolling
window.

4. Click OK to close the window.

Note that you can click Clear at any point to clear any entries made in the
window.

MYRIDAS USER GUIDE
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PRICE NEGOTIATION

6. Price Negotiation Lot Lookup window

Enquiry >> Myridas >> Price Negotiation >> Price Negotiator >> Lot Number
lookup

Use the Price Negotiation Lot Number lookup window to select a lot on which to
base the cost for Price Negotiation:

= tcs45 Price Negotiation Lot Lookup lﬂl

File Edit Tools Help Debug sa Fabrikam, Inc. 12/04/2017

Item Nurber | ROYAL GALS APPLES roval gala apples lk

Site 1D WwWAREHOUSE Main Site

Lot Mumber Quantity Available Quantity Type  Bin Cost fg. Date Exp. Date =

RG1 50.00 | On Hand 0.83| 00/00/0000 3001/2009 M -
Country arigin - | N2 Quality 1
Best before 31/01/2009 00/00/0000 Receipt Date 12/04/2017

RG2 50.00 | On Hand 0.85 | 0040040000 15/01/2008 Dy
Country arigin | LK Quality 1 E
Best before 150142003 00./00/0000 Receipt Date 12/04/2077

RG3 50.00 | On Hand 0.89| 00/00/0000 15/08/2017
Country ongin | N2 Quality 1
Best before NA062M7 00./00/0000 Receipt Date 12/04/2017

{r e Select | | Cancel

6.1 Selecting a lot for Price Negotiation
To view lot details in the Lot Number Enquiry window:

1. In the Price Negotiation window, select to negotiate prices for a lot tracked
item.

2. Select the option to Base cost on Lot cost.

3. Select the Lot Number lookup button. When expanded to multi-line view, the
Price Negotiation Lot Lookup window shows the lot quantities and attributes
for the selected item.

4. Select a lot from the lookup to return to the Price Negotiation window.

MYRIDAS USER GUIDE
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Enquiry
window

PRICE NEGOTIATION

7. Lot Number Enquiry window

Enquiry >> Myridas >> Price Negotiation >> Price Negotiator >> Lot Number

link

Note that this window is also available as a menu option:

Enquiry >> Myridas >> Lot Number Enquiry

Use the Lot Number Enquiry window to:

k] tcs00 Lot Number Enquiry r\ o S

File Edit Tools Help Debug b sa Fabrikam, Inc, 12/04,/2017
/ (114 A Clear

[temn Mumber ROYAL GALA APPLES i,

ropal gala apples

Site |0 4 WwWaREHOUSE L)

Lot Murmber RG3 i}

[uantity Type OnHand Creditor ID

(uantity Received 50.00 Date Beceived 12/04/2M7

GHuantity Allocated Q.00 M arisfactured Date 000040000

[Auantity Sald n.o0 Expiration D ate 1540642017

[uantity v ailable 50.00

Cost $0.89 Bin

Country onigin M Best before 3055207

Cluality 1 00000000

e

7.1 Viewing Lot Details

To view lot details in the Lot Number Enquiry window:

1. Inthe Price Negotiation window, select to negotiate prices for a lot tracked

item.

2. Select the option to Base cost on Lot cost.

3. Select the lot number from which to derive the item cost.

4. Click the lot number link to open the Lot Number Enquiry window,

showing the lot quantities and attributes.

5. Click OK to close the window.

MYRIDAS USER GUIDE
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APPENDIX A

Appendix A

Access to Myridas Windows

Price Negotiation

Window Name

% Menu Access

% Other Access

Invoice History

Enquiries >> Myridas >>

Enquiry >> Myridas >> Price

Enquiry Price Negotiation >> Negotiation >> Price
Invoice History Enquiry Negotiator >> Sales Invoice
History button
Item Invoice Enquiries >> Myridas >> Enquiries >> Myridas >> Price

History Enquiry

Price Negotiation >> Item
Invoice History Enquiry

Negotiation >> All Cust
History button

Lot Number
Enquiry window

Enquiries >> Myridas >>
Lot Number Enquiry

Enquiries >> Myridas >> Price
Negotiation >> Lot Number
link

Outstanding P.O.
Enquiry

Enquiries >> Myridas >>
Price Negotiation >>
Outstanding Purchase Order
Enquiry

Enquiry >> Myridas >> Price
Negotiation >> Price
Negotiator >> Qutst. P. Orders
button

Price Negotiation

Enquiry >> Myridas >>
Price Negotiation >> Price
Negotiator

Sales >> Sales Transaction
Entry >> Additional >> Price
Negotiation

Price Negotiation
Setup

Tools >> Setup >> Myridas
>> Price Negotiation >>
Minimum Margin Setup

MYRIDAS USER GUIDE
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The Margin
Percentage
Setup window

APPENDIX B

Appendix B

Margin Percentage Setup window
Tools >> Setup >> Myridas >> Margin Percentage Setup

Use the Margin Percentage Setup window:

e Setup document margin calculation details

El tcs00 Margin Percentage Setup g|ﬁ|g|

Baze Margin Percentage On Sales A

o e

The settings made in this window will define how document margins displayed in
the Price Negotiation window are calculated. See below for further details.

Note that the settings made in this window also set how the margin is calculated in
the Item Catalogue and Search window (see Myridas Catalogue Based Sales) and
the Document Margins window (see Myridas Distribution Enhancements).

Setting Up Document Margin Calculation Details

To setup document margin calculations in the Margin Percentage
Setup window:

1. From the Base Margin Percentage On drop-down menu select Costs or Sales.

The margin is the sum of all extended prices minus the sum of all unit cost
prices for items on a transaction. The margin percentage is calculated
dependant on your selection:

Sales Margin / Total sales value for document lines

Costs Margin / Total cost value for document lines

2. Click OK to save your settings and close the window.

MYRIDAS USER GUIDE
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